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CFSG1 CASE STUDY UPDATE: August 2017
CFSG was asked, after a number of meetings with management, during the summer of 2016, to provide tactical and strategic advice for MYnd Analytics “MYND”. The Company wanted to increase their public market valuation and increase their daily trading volume
Below are just a few of the exciting releases which allowed the Company to gain visibility. 

MYnd Analytics Completes a $1 Million Private Placement and Enters Into a 

$10 Million Common Stock Purchase Agreement with Aspire Capital Fund, LLC

Mission Viejo, CA – December 7, 2016 – MYnd Analytics, Inc. (OTCQB: MYAN), a predictive analytics company that has developed a decision support tool to help physicians reduce trial and error treatment in mental health and provide more personalized care to patients, announced today that it has completed a private placement with accredited investors of $1.0 million from the sale of common stock at $6.25 per share, resulting in the issuance of 160,000 shares of common stock.  Of the shares sold, 80,000 were purchased by directors of the company.  The remaining 80,000 shares were acquired by new investors.  There was no placement agent involved in the transaction.

"This financing will enable us to begin executing our expansion strategy with multisite physician practices, demonstrate underwriting savings to insurers, and expand our work with single payer countries like Canada," said George C. Carpenter, IV, MYnd Analytics' CEO. 
MYnd Analytics further announced that it has entered into a $10 million common stock purchase agreement (the "Agreement') and a registration rights agreement with Aspire Capital Fund, LLC ("Aspire").  Pursuant to the terms of the Agreement and registration rights agreement, MYnd Analytics has agreed to file a registration statement covering the sale by Aspire of the shares of common stock to be issued to Aspire under the Agreement.  After a registration statement related to the transaction has been filed and declared effective by the U.S. Securities and Exchange Commission, MYnd Analytics will have the right to sell up to $10 million of its common stock to Aspire under the Agreement over a 30-month period, at prices based on prevailing market prices at the time of each sale.  Aspire also participated in the $1.0 million private placement. MYnd Analytics expects to use the proceeds from each of these transactions for general corporate purposes, including advancing the commercialization of its PEER product.

"We are very pleased to have raised $1 million in the private placement from quality investors.  The private placement along with the purchase agreement with Aspire provides MYnd Analytics with added balance sheet strength and flexibility to support our ongoing activities.  Furthermore, the Aspire agreement will help position the Company to continue business development and M&A activity as well as support our commercialization of the PEER product,” commented Dr. Robin Smith, MYnd Analytics' Chairman of the Board of Directors.  "We welcome Aspire as a stockholder and a financial partner to the Company.  We believe that this purchase agreement will be a valuable asset which will help to enhance stockholder value."

"We are very impressed with the results of multiple clinical trials involving military personnel and civilians.  Also, we are excited about the progress that the Company has made over the past year.  We look forward to supporting the Company’s commercialization plans for the PEER product so that many more people around the world suffering with mental illness can achieve better treatment outcomes,” said Steven G. Martin, Managing Member of Aspire Capital Fund, LLC.

Mission Viejo, CA – November 30, 2016 – MYnd Analytics, Inc. (OTCQB: MYAN), a predictive analytics company that has developed a decision support tool to help physicians reduce trial and error treatment in mental health and provide more personalized care to patients, announced today that Canada’s National Post newspaper featured the company’s SMART-MD clinical trial with Canadian Forces as a revolutionary way to treat PTSD among veterans. 

The Canadian army’s top psychiatrist, Col. Rakesh Jetly, explained his interest in MYnd Analytics’ PEER technology by saying “It is a Big Data idea combining a classic test — the EEG — with a modern concept. This is how Google works, it looks for trends.”

Col. Jetly brought PEER to Canada after learning about the positive impact on service members when the PEER Report was utilized to assist Walter Reed physicians in selecting medications that were personalized for their patients.

PEER technology uses algorithms and a database consisting of outcomes from more than 10,000 patients to generate an objective report which can help a physician select the right mental health medication for an individual as opposed to “treatment as usual” which involves a significant degree of trial and error.  Whether a sergeant or a general, the article notes, many veterans with PTSD never get relief because of the constant medication swapping. MYnd Analytics may offer them hope, by taking the guesswork out of prescribing. 

“With ongoing replication trials and the deployment of our mobile app, we continue to see positive outcomes from our technology and are hopeful it will become a standard tool for clinicians to improve the quality of patient care” said George Carpenter, CEO, MYnd Analytics.

MISSION VIEJO, Calif, Aug. 15, 2017 (GLOBE NEWSWIRE) -- MYnd Analytics, Inc. (MYND)

To our shareholders:

Predictive medicine is one of the fastest-growing markets in healthcare, with numerous healthcare startups using advanced machine learning algorithms for medical imaging, diagnostics, remote patient monitoring, and risk prediction. Globally, the healthcare analytics market is projected to reach $42.8 billion by 2024, according to a 2016 report by Grand View Research, Inc.  The benefits of healthcare analytics include improved patient access to customized care, increased transparency, and accelerated innovation in patient care delivery and services.

We believe that there is no clinical specialty in greater need of such tools than behavioral health.  While treatment for mental disorders has doubled in the last 20 years, it is estimated that 60% of individuals with mental illness never seek medical care, and of those who do millions fail to respond to current medication therapies. As a hard clinical endpoint of treatment failure, suicides have increased 24% over approximately the last fifteen years.  Clinical leaders agree, that we must find a way to improve the efficacy of our treatments in behavioral health by personalizing care with objective, patient-centric information.

We developed our predictive analytics decision support tool to help physicians reduce trial and error treatment in mental health and provide more personalized care to patients with depression, anxiety, bipolar disorder, post-traumatic stress disorder (“PTSD”) and other non-psychotic disorders.

Our Psychiatric EEG Evaluation Registry (“PEER”) has more than 38,000 outcomes for over 10,200 unique patients and continues to grow. By combining evidence-based practice with objective information, physicians can increase access to care, improve outcomes and lower the total cost of care. The latest clinical results showed patients of physicians who followed recommendations of the PEER Report had 144% greater improvement in depression scores and 75% greater reduction in suicidality than current standard of care treatment. Further, treatments that followed PEER recommendations resulted in 2.5 times greater adherence to therapy.

We successfully completed our re-capitalization and up listing to the NASDAQ Capital Market under the symbol MYND on July 19th, 2017, following the completion of our public offering resulting in gross proceeds of $8,793,750 (before deducting underwriting discounts, commissions and estimated offering expenses).  We have also added to our management team individuals who have public company experience, and effected a change in our auditors.  With their added expertise, we have made some adjustments to our financial statements as it relates to a few equity classifications.

We are particularly proud of our growing investor base. The Nasdaq listing is a natural step in the evolution of our company and a tremendous accomplishment and corporate milestone that we believe will increase liquidity and broaden our shareholder base. We are particularly pleased to have had the participation of Sanford Health in our recent public offering, as they are a leading health care institution focused on personalized and precision medicine.  As stated by Allison Suttle, MD, MBA, FACOG, Senior Vice President, Chief Medical Officer, “There is a need for a non-invasive cost-effective tool for physicians to improve care in mental health by identifying and personalizing specific clinical intervention to improve outcomes and lower costs. As we transition to value-based payment models and focus on prescriptive analytics, the desirability and necessity of PEER are amplified.” 

We have made great strides over the past year to approach the medical community and prepare for growth.  We have also expanded our sales and marketing team and recently added a seasoned and dynamic executive with over 20 years of experience in pharmaceutical, biotech and oncology/genomic diagnostic industries, and believe she will make great strides with our commercialization plan in the following verticals:

A photo accompanying this announcement is available at http://www.globenewswire.com/NewsRoom/AttachmentNg/182d6b82-7f69-4736-be68-21e9f2835428
Consulting for Strategic Growth 1, Ltd. (hereinafter referred to as “CFSG1”) prepares and/or publishes various publications, including press releases and corporate profiles, on behalf of private and public companies. CFSG1 also publishes its own publications, including “CEO Interviews” and “The Small Cap Review”. These publications contain information about the companies and/or their securities. In accordance with agreements that CFSG1 has with its clients, it distributes these publications via Email, the U.S. mails, or facsimile.
No information contained in CFSG1’s publications should be considered as a solicitation to purchase or sell a company’s securities. CFSG1 is not a registered investment advisor or a registered securities broker dealer. CFSG1 does not undertake or represent to make investment recommendations or provide advice pertaining to the purchase or sale of securities mentioned in its publications. The information contained in CFSG1’s publications is compiled by CFSG1 based upon sources that it believes to be reliable; however, CFSG1 does not guarantee the accuracy of any information contained in the publications. CFSG1 does not endorse, independently verify, or assert the truthfulness or reliability of any statements or data pertaining to its client companies. Investors should not rely solely on the information contained in CFSG1’s or a client company’s publications when making  an investment decision. Instead, investors should use the information provided only as a starting point for conducting additional research that will permit them to form their own opinions regarding the companies. The receipt of the information contained in CFSG1’s publications shall not create, under any circumstance, any implication that there has been no change in the affairs of a client company since the date of the publication regarding the client company.

Statements made in any of CFSG1’s or a client company’s publications that are not historical facts are “forward looking statements” that involve risks and uncertainties. These statements may be identified by the use of terminology such as “believes”, “expects,”, “may”, “will”, “should”, or “anticipates”. The actual results of a company’s operations, financial condition, or other aspects of its business could differ materially from those discussed in the publications. The information contained in CFSG1’s publications may pertain to small cap and/or thinly traded securities, which by their nature involve an extremely high degree of risk. Investment in such securities could result in the loss of some or all of an investment. In addition, due to the illiquid nature of some of these securities, an investor may be unable to sell his or her securities. 
CFSG is paid both in cash and restricted stock monthly for its investor relations services.
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